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THIS WEEK we will discuss a
contribution that you could make
on behalf of your Spouse and also
have some tax benefits.

Spouse contribution

As the name suggests, this is a
contribution that is made on be-
half of your spouse to their super
account.

The maximum amount of con-
tribution is limited to $3,000 and
the contributing spouse is able
to claim a maximum tax offset
of $540, subject to certain condi-
tions:

o The receiving spouse should
be under 75 years of age;

o The receiving spouse’s assess-
able income should be $37,000 or
less (the tax offset reduces if the
income is more than $37,000 be-
fore cutting off completed at in-
come exceeding $40,000)

o The contribution must be
made to an eligible super fund.

It is important to remember
that the tax offset does not auto-
matically become available and
mustbe claimed inthetaxreturn.
It is also important to remem-
ber that the spouse contribution
counts towards the non-conces-
sional cap ($100,00 each year).

Maximum Available tax offset

The tax offset is computed as
the lesser of 18% of

« $3000 less income exceeding
$37,000 or

« The actual spouse contribu-
tion
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The maximum tax offset can-
not exceed $540 (18% of $3,000). In
otherwords, evenifthe spouse con-
tribution was $3500, the tax offset
thatisable tobe claimed is $540.

Spouse contribution can be a
useful strategy to boost the super
balance of the spouse on a low-
er income while providing some
tax benefit to the higher income
earner.

It is important to note howev-
er, the usual access restrictions
continue to apply to spouse con-
tributions as well. Could this be a
relevant strategy for you? Contact
your financial adviser to confirm.

Note: This material is provided for GENERAL INFOR-
MATION ONLY. No account has been taken of the
objectives, financial situation or needs of any par-
ticular person or entity. Accordingly, to the extent
that this material may constitute general financial
product advice, investors should, before acting
on the advice, consider the appropriateness of the
advice, having regard to the investor’s objectives,
financial situation and needs. This is not an offer or
recommendation to buy or sell securities or other
financial products, nor a solicitation for deposits or
other business, whether directly or indirectly.
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