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The RBA update, Inflation 
and Interest rates 

FOLLOWING UP on last week’s 
article, the Reserve Bank of Aus-
tralia at its first meeting of the 
year 2022 has made no changes to 
interest rates and remains at the 
record low level of 0.1%.  

The RBA did end its quantita-
tive easing program. 

Now if you recall most analysts 
had their money on the RBA final-
ly increasing the interest rate in 
the light of the data on inflation.  

Of course, not only did RBA 
not increase the interest rate, but 
it also went on record to say the 
ceasing of the quantitative easing 
program did not mean a rate rise 
was imminent. 

The RBA is forecasting that the 
unemployment rate will drop be-
low 4% by late 2022 and further to 
3.75% in 2023 (compared to 4.2% 
in December 2021).  

The economic growth is fore-
cast to grow around 4.25% in 2022 
and over 2% in 2023.  

Another reason the interest rate 
was kept unchanged was the RBA 
is not confident if the inflation 
data supports that this is wide-
spread and sustained inflation. 

The release from the RBA was 
followed by different financial 
analysts listing the reasons why 
the RBA did not increase the in-
terest rate, as was widely expect-
ed ahead of the RBA meeting on 
the 4th of February.  

In hindsight, whatever the out-
come is, it was always the one 
that was expected notwithstand-
ing that the overwhelming view 
of the “experts” may previously 
have been different.  

Now if as an investor, you were 
keenly following the news and 
analysis on what the RBA was ex-
pected to do with the interest rates, 
I am sure you went on a bit of a roll-
er coaster ride to then end up with 
a no-change scenario and unfortu-
nately, not enough clarity around 
what the RBA may be doing in the 
near term – will it keep interest 

rates unchanged or increase these 
gradually and if so, when? 

Instead of pandering to these 
kinds of questions where the 
outcome is truly not in your con-
trol, I would encourage you to fo-
cus on your situation and if there 
is any optimisation that can be 
done to your financial plan (cer-
tainly not as a reaction to interest 
rate movements or share market 
movement for that matter) based 
on the longer-term outlook and 
horizon for you. 

This would mean that the next 
move by the RBA, although inter-
esting to read and good to know, 

would cause neither excitement 
nor anxiety for you as your finan-
cial plan would and should con-
tinue as before. 
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IN RECENT YEARS soil health has 
moved beyond nutrition to moving to car-
bon, biology, and many other topics.  

With this has come a lot of confusion as 
to what is working and, more importantly, 
can I make a return on?  

The key to making your way through 
the ever-increasing murkiness of products 
and promises is to keep it simple, meas-
ure, and review. 

Firstly, fully understand the challenges 
that you are trying to combat.  

If the soil is not in balance and you do 
not understand the limiting factors of the 
soil, then this has huge ramifications.  

Limiting factors will affect the perfor-
mance of the plant, the soil, and solution 
being provided. Soil tests remain one of 
the best forms of measurement.  

They provide insight into what is hap-
pening now, what could happen during 
the season, and vital trend data for re-
view. Balance is a word thrown around 
but rarely understood.  

Our soil dictates so many things. How-
ever, focus too much on one area and the 
inefficiencies of another will always be 
the limiting factor.  

For example, adding carbon sources 
and food to the soil biology is a great idea. 
But if the colony population is not there 
or in the wrong numbers, then this appli-
cation will not make the return potential 
that you will hope for. 

Nutrition programs must consider the 
plants and soils. It is about how much of 
a targeted nutrient will reach the plant 
based on soil constraints, and the best 
timing for the plant. Understanding this 
should dictate product selection, not the 
product cost per hectare.  

Start with your weakest link and work 
towards getting it sorted first, otherwise it 
will always hold you back. 

Australia has some of the most inven-
tive companies in the world.  

However, too many good products 
have slipped through the marketplace due 
to poor measurement protocols.  

If a product is designed to work in a 
certain manner make sure this is meas-
ured when your assessment strategies 
are set out. Have a treated and control 
area.  Where possible get three treatment 
areas. Get an indicative worst, best, and 
normal areas.  This way you can make 
an informed decision on which areas can 
demonstrate economic benefits.  

Regardless of how well the product 
goes, always keep a small patch untreat-
ed. This is a good reinforcement of wheth-
er your implemented strategies would 
have made a difference over an extended 
period.  One of the last pieces of the puz-
zle is to review.  Data is a powerful weap-
on if you choose to use it. Trend analysis 
can help you to review whether your strat-
egies are working.  

Are you mining nutrients or over apply-
ing nutrients?  

Are key nutrients being locked up in 
the soil?  

What changes have occurred with in-
sect and disease pressure?  

Have my soil biology levels changed? 
Has my fruit quality or yields improved?  

Are my cattle putting more weight on 
or calving rates better?  

All simple questions that are simple to 
measure. 

The last thing to try to keep in mind is 
"progress, not perfection."  

Make small, measurable steps towards 
your goal. It keeps the operations simple.  

It also provides clarity and ensures that 
your do not get overwhelmed by multi-
ple solutions. The best farmer is the one 
that that understands their challenges 
but can also enact a culture of constant 
improvement.  Not matter what strategy 
you come up with remember measure it 
and keep it simple. 
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